
Workshop Objectives: 
“The Complete FAR Guide for PTAC Counselors” 

 

Description 
 

Procurement Technical Assistance Centers (PTACs) across the country are faced with the responsibility of 
providing meaningful advice and instruction to business people about how they can become more 
effective in competing for government contracts.  The body of knowledge from which PTAC counselors 
must draw is vast.  The Federal Acquisition Regulation (FAR) is the 2,000-page basic set of rules used by 
federal acquisition professionals to make decisions about purchasing goods and services.   It regulates 
what contracting decision-makers do and, to the extent that it is incorporated into solicitations and 
contracts, the FAR impacts what contractors are supposed to do.  Even counselors who are subject matter 
experts are challenged to make critical decisions about how to effectively impart to their clients a 
thorough understanding of applicable Government rules.  This four-hour educational forum will present 
what PTAC staffers should know about the FAR in order to be effective counselors to their businesses.   An 
overview of the three phases of government acquisition – acquisition planning, contract formation, and 
contract administration – will be presented, along with detailed instruction on what businesses need to 
know, and how PTACs can effectively convey this knowledge.   Workshop attendees will come away with a 
working knowledge of essential elements of the FAR and an improved ability to advise and counsel 
businesses on how to do business with the Government.  All participants will be provided with valuable 
workshop materials as well as access to a web site where on-line resources will be posted exclusively for 
PTACs.   

 
Terminal Learning Objective  
 

To provide students with a working knowledge of essential elements of the Federal Acquisition Regulation 
(FAR) in order to improve their ability to advise and counsel businesses on how to do business with the 
Government. 
 
Enabling Learning Objectives  
 

1. FAR Overview – Students will learn the FAR’s purpose, structure and use so that they can convey 
relevant concepts to their business clients. 
2. Acquisition Planning – Students will gain insights into how the Government identifies its needs and 
makes plans to buy so that the students can provide these insights to their clients. 
3. Contract Formation – Students will identify how the Government solicits and evaluates offers, makes 
awards, and handles de-briefs and protests and how to relay essential information to clients. 
4. Contract Administration – Students will learn about delays, modifications, payments, disputes, 
terminations and close-outs and what the implications are for the businesses they counsel. 
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